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HEAVY HITTER SELLING: HOW SUCCESSFUL SALESPEOPLE USE
LANGUAGE AND INTUITION TO PERSUADE CUSTOMERS TO BUY

John Wiley and Sons Ltd. Paperback. Book Condition: new. BRAND NEW, Heavy Hitter Selling: How Successful
Salespeople Use Language and Intuition to Persuade Customers to Buy, Steve W. Martin, What separates
ordinary salespeople from Heavy Hitters? The best salespeople are those "Heavy Hitters" who are able to use
human nature, language, and intuition to build trusting relationships with customers and persuade them to
buy. Based on his proven and e=ective sales program, author Steve Martin's Heavy Hitter Selling explains how
you too can achieve and maintain that high level of sales success. Using real-world case studies, examples, and
exercises, Martin provides the psychological, physical, and language-based tactics you need to turn yourself
into a Heavy Hitter. Inside, you'll find proven guidance and expert tips on: * Understanding how people think
and communicate * Finding the right words at the right time * Predicting a customer's behavior and
influencing his thoughts * Building customer rapport and understanding their motivations * Persuading both
the customer's rational mind and his emotional subconscious side "Like other sales books published recently,
this one stresses the importance of human behavior. But unlike the others, it puts an emphasis on language.
Salespeople could well benefit by exploring scientific models of language. Practical exercises make the book
useful for everyone." -Harvard Business School Review "This well-written, insightful book will give you ideas
and strategies you can use to influence and persuade customers in any market." -Brian Tracy, author, Million
Dollar Habits "Traditional selling focuses on product, price, and competition and misses the most important
reason people buy-people and emotion. Heavy Hitter Selling o=ers a di=erent perspective that is valuable in
understanding how to win." -Jay Fulcher, President and COO, Agile Software "Heavy Hitter Selling is different-[a
book that] will help you make lots of money." -Gerald D. Cohen,...
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scien tif ic l i teratu re retriev al p ractical tu to rial( C h in ese Ed itio n )               
paperback. Book Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking
number will be provided aJer the shipment.Pages Number: 241 Publisher: Chongqing
University Press Pub. Date :2003-08. This book is the...
Read  Bo o k »  

Od d , Weird  L ittle  ( Pap erb ack)       
Egmont USA, United States, 2015. Paperback. Book Condition: New. Reprint. 190 x 132 mm.
Language: English . Brand New Book. New in paperback! * At last: a humorous, useful and
pedantry-free book about bullying! --...
Read  Bo o k »  

Th e TW treatmen t o f  h ep atitis  B ro ad  o f  h o p e( C h in ese Ed itio n )                    
paperback. Book Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking
number will be provided aJer the shipment.Paperback. Pub Date :2012-10-28 Pages: 119
Publisher: People's Medical racket Reading: All books are...
Read  Bo o k »  

M ill io n aire M u mp ren eu rs:  H o w  Su ccessf u l M u ms M ad e a M ill io n  On lin e an d                                  
H o w  Y o u  C an  Do  it  To o !           
Harriman House Publishing. Paperback. Book Condition: new. BRAND NEW, Millionaire
Mumpreneurs: How Successful Mums Made a Million Online and How You Can Do it Too!, Mel
McGee, Inspiring stories from some of the world's most...
Read  Bo o k »  

It's  J u st a Date:  H o w  to  Get 'em, H o w  to  Read  'em, an d  H o w  to  Ro ck 'em                  
HarperCollins Publishers. Paperback. Book Condition: new. BRAND NEW, It's Just a Date: How
to Get 'em, How to Read 'em, and How to Rock 'em, Greg Behrendt, Amiira Ruotola-Behrendt,
A fabulous new guide to dating...
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Pro grammin g in  D:  Tu to rial an d  Ref eren ce ( Pap erb ack)            
Ali Cehreli, 2015. Paperback. Book Condition: New. 254 x 178 mm. Language: English . Brand
New Book ***** Print on Demand *****.The main aim of this book is to teach D to readers who
are
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Barron s Educational Series, United States, 2006. Paperback. Book Condition: New. Carol
Koeller (illustrator). 221 x 147 mm. Language: English . Brand New Book. This is volume three,
Reading Level 1, in a comprehensive program
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Barron's Educational Series Inc.,U.S. Paperback. Book Condition: new. BRAND NEW, My
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Barron's Educational Series Inc.,U.S. Paperback. Book Condition: new. BRAND NEW, My Friend
Has Down's Syndrome, Jennifer Moore-Mallinos, Younger children are normally puzzled
when they encounter other kids who suffer from Down's Syndrome. Here is a
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